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AGENT INSIGHT 
With a large inventory of homes for sale in Paradise Valley 
and Scottsdale, Frank Aazami, with the Private Client Group 
at Russ Lyon Sotheby’s International Realty in Phoenix, 
says sellers should ask agents about the probability of 
selling. In this market, this can range from 50 to 60 percent  
for homes priced over $1 million to 5 percent for the highest 
price points. Under $500,000, however, homes that are 
priced right will often sell within days. “Something sellers 
never ask is, ‘What is the success rate for the segment, 
style, and price that I have?’’ says Aazami. “If they 
knew it was 5 percent, they would reposition their 
mindset.” One of the things they need to ask, 
he says, is “Are they delivering what the 
consumer is asking for?’”

DESIGN TRENDS 
In The Southwest
For architectural influences, it’s all about Contemporary in the Mountain West and the Southwest, from a soft California Contempo-
rary to Post-Modern and Mid-Century. Even more traditional homes are changing. In certain locations, a Santa Barbara style or a 
Colonial or a Mission style might remain popular, according to Tony Sutton, but they are still manipulated by Contemporary influenc-
es. “If you bring in a more Contemporary element to a Traditional or a transitional design, you will get an eclectic twist. It helps give it 
more intrigue and excitement.” Grey tones and neutrals still predominate, but there will be an infusion of colors — greens, blues and 
aubergine. An indoor/outdoor synergy is central to floor plans, with main living spaces often oriented around patios and pools.

Desert Southwest
Here real estate is a story of many markets, price points and 
sales. The region is expected to have some of the hottest 
markets in the country in 2017, according to Realtor.com. 
Phoenix leads its list of 100 top markets for 2017, with projected 
growth of 5.9 percent in price and 7.2 percent in the number of 
sales. Tucson is also in the top 10 with an expected 6.1-percent 
increase in prices and 5.5-percent bump in sales. Arizona was 
hard hit during the recession. Many places or price brackets are 
coming back as the last pieces of the recovery puzzle to fall into 
place. 

Entry and mid-level brackets have a tight supply of for sale 
properties, but the luxury story revolves around an oversupply. 
In Paradise Valley, one of the Southwest’s premium locations, 
the median list price was $2.33 million, while the median sale 
price for the million-plus bracket was $1.43 million. The number 
of luxury properties on the market in Paradise Valley ranges 
from 30.9 months for the $2 million to $3 million bracket to 102 
months for $5 million and up. Scottsdale has a median sale 
price of $509,000. Over a $1 million, the months of inventory 
range from under a year to 61 months for the $3 million-and-
up bracket. “People want quality, and if you are selling for over 
$3 million in Paradise Valley, you should talk to a stager and an 
interior designer, so you can be competitive, not in price but in 
condition,” says Frank Aazami, with the Private Client Group at 
Russ Lyon Sotheby’s International Realty in Phoenix.

What’s hot: “What’s on fire are new builds. You can’t get 
enough of new builds. They are getting north of $500 to $700 
and $800 a square foot,” says Aazami. Penthouses like those 
at the Ritz Carlton and Mountain Shows are getting over $1,000 
a square foot. At $1,100 per square foot, a unit at Mountain 
Shadows set a record for the region. 

Highest-priced listing: Paradise Valley has the region’s highest 
with a $19.9 million, 5-acre Mediterranean estate. Also notable 
is a $13.6 million estate with a guesthouse in the hills north of 
Santa Fe.

New development of note: The Residences at the Ritz-
Carlton Dove Mountain in Tucson, which combine resort 
amenities and service with exceptional architecture. 
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